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PacnpegeneHue
poreu

0.1 BsiGop opranu3aiu

0.2 Pacnpenenenue poieh

0.3 Cocrapienue rpaduka padboT
0.4 OO6GocHOBaHHE BhIOOpA

1.1 Muccusd u niesin KOMIaHUK, KpaTKasi HiCTOPHUS CO3/IaHUs, Xap-Ka OCH. ISSITEIbHOCTH

2.4 AHaiu3 KOMIIaHUH, €& CHIIbHBIX U €J1a0bIX CTOPOH MO OTH. K KOHKYP. (KOHKYP.
aHam3+SWOT)

4.1 OmnpenencHue NejiciH MapKeTUHTa
5.1 AHaim3 npojyKTa KOMIIAHHUHA

5.2 AHaJM3 HSHOBOU MOJIUTHKHU

5.3 AHaJu3 CUCTEMBI paclpecIicHUs
5.4 AHaJM3 nporpaMMbl MPOJIBKEHHS

7.1 Od¢opmienue pabothl (TUTYIIBHBIN JUCT, BBENICHUE, OuOIMOrpadus U T.1.) + MPE3CHTAIUs




IKEA: shoppers’ path through the maze
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WHY IKEA ?
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IKEA story

[T Rr——

fon: Agunnaryd 3 A an

Hasi- & Vinterprislista 1949 —50 fran IKEA,
M v e

Till landsbygdens folk

o tor “mckeln®.
Théxay -
Med "

Loy

sgak
efier pi Vravet om god kvaiiet. IKEA

Forsaljningsvitikor kronor, en_ present vird netio 2— il
1. Al -~

v, ons] Detts erbjudande galler

ke mot koatant betal-
o L

Lidervaror

edbrings amiostaaderns
Extva Bembaligh

er, armaturer, pendyler,

et skinarockar direk ek fabrik.

‘Ev, retarer fhe f beliggas med posite-
skoit cler eterisav.
Deana_pristiva 3¢ belt

trittvande och
Pamiager oss al leveranspli

erbaring:

ex g
L apfe it yieigare sumaiers t6esiljningen
N W are onsr,som appg Wl it




ITESCNYSIHENY NoBCeAHEBHY IO XV MMHOI

s —— i s S - - 3 \\
g P — P
\- — .

-

=@ Bce pewieHus KQMAAHNN COOTBETETBYIOT eé

L T A
) INSS

'.\' > ,\ -

o~ « - -

~ Wureap Kamnpag —mMeHemkep u-amaep.
W (R AP, e Yim

e "0 2

- - -



AnuvHa

e 2.1. AHanu3 pblHKa U oTpacnu




KOHKYPEHTbBI laTypa Croaniaur I'panp IKEA Hoff
ACCOPTMMEHT NPOIYKIHH 5 5 5 5 5
KauecTtBo 4 (e Bceraa 3 (mHoro 6paka, 5 4 4
COOTBETCTBYET ObICTPBIi H3HOC)
3asIBJICHHOI 1IeHe)
Jln3aiiH M YHUKAJbHOCTH 5 4 3 5+ 5
TOBapa
JlocTynHocTh 5 (ua TeppuTOpUN 5] 4 (I Xumkn) 5 (psimom ¢ 5 (B 7 ropoaax
ropooB 1o Beeii Poccun) KDHeuGE KT
ropoamMu
Poccun)
Y3naBaeMoCTh, HMHJIAK 4 3 5 5 4
GupmbI
Caiit 5 (ecTh KaTaJIOT ¢ LIEHAMHU, 4 (He BCst 4 (ueHbI He
ajpeca H Bpemsi padoThI, uHdopmanus)
obpaTHasi CBfI3b) -
VYeayra 10cTaBKH 3 (uacThle cyyan 4 3 (3aepiKKH) 5 (3a gom. miary,
HApyLIeHHsl YCI0BUN H ;::c:f):;;:)
CPOKOB)
Coopka 4 (3aBHCHT o‘l'-‘_, i 5
IleHbI TOBapa) (camocTosiTeJIbHA
4 3 sl WJIM TJIATHO)
5 5
4 (cooOuIeHnst 0 4
XaMcTBe I (HeOpraHu30BaHHOCTH
HeBHHMATEJILHOM » XaMCTBO)
OGcaykupanne OTHOLIEHHH K
KJIMeHTaM
}:EOHOHHHTeJIBHBIe‘TOBZ;pBl 3
(151 MHTepbEpa, HrPYIIKH,
: 3 4 3 5+

JleTCKHe)

11370-58 990 p.
5 000 - 40 990 p.
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Weaknesses

Opportunities Threats




dJ1INHA

* Onpepen. LleneBoro cermeHTa




Cdlla

 Llenn mapketuHra




Marketing strategy
‘aHann3 KomMnJekca
Mmapk. (Hacta)

 PROFIT !
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