


CerogHs:

POJIU N DYHKUWUU BPEHOA
BpeHa v kyneTypa
bpeHa n busHec

Nno3nMunMoOoHNPOBAHUE: OCHOBA BPEHO CTPATEIA
Onpepgenexnne «NO3nLNOHMPOBaHNS» DpeHaa

[Mpouecc paspaboTkm NO3NLIMOHNUPOBAHUSA

Brand positioning statement

PaboTta B rpynnax






[lomallHee 3agaHue

[Tpnmep nobdoro bpeHaa, KOTOPbIN NOBNUAS Ha HaLLE (Unn
4y»Xoe) obLLEeECTBO

* B yem 3aknto4vaeTcsa ocHoBHasi ngesa bpenaa?
« Kak 6bpeHp BnusaeT Ha obLecTBo?
* YT100bI CNy4ynnock, ecnu Okl 3TOT OpeHa ncyes?



YTO Takoe Kynbtypa?

«3Ha4YeHue
»

yerioBeYyeckas
AeATeNnbHOCTb
(3HaK)

KYIbTYPA - obnactb 4yeroBeyeckou geATeribHOCTU, CBA3aHHasA C
camMoBblIpaXeHneM YerioBeka, NposiBfieHNeM ero CyobeKTUBHOCTU (XapakTepa,
HaBbIKOB, YMeHMA 1 3HaHnK). CnoXxHas, MHOroypoBHEBas 3HaKoBasi CUCTeMa,
MOAEeNMpyoLLas B KaxaoM CoLnyMe KapTUHY Mupa U onpeaenstoLwast Mecto
YyerioBeka B HeM
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CeBepo-
3anagHas
AHMrNMus

«[pnBeT»
«MNoka»




Npak

«[Maney Tebe B
3aHunLy ! »




[lpuyem 3aecbL OpeHA?

«3Ha4YeHue
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OpeHp (YenoBek,
NPOAYKT, yCcnyra,
KoOMMnaHusA)
(3HaK)




[JocTunxeHuna opeHooB

Dt BEers Caoenanu 6punnuaHT MaccoBbIM, MPY 3TOM HE YPOHUB LiEHY, a
npeBpaTnB €ro B CUMBON N06BU U NOMOSIBKU
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qutch@:} Boapoamniu LBeiiLapcKyto 3KOHOMUKY. Co3aanu casual CTUMb B Yacax,
KyTLTUBMPOBAIN APYroe OTHOLLEHWE K CTaTycy

\
/
THERMUS Cosganu HoBYO KaTeroputo, ganu nogsaMm MoounbHOCTb
\
AKLLMOHEPHOE
2\ Ybeaunu, 4to YenoBek MOXET NofyyaTb 40X0o4 OT (PUHAHCOBOrO
"V?'—-—; Vﬂ MHCTPYMeHTa (a He oT Tpyaa). NocTtpounu Hegosepure K PUHAHCOBLIM
OBLUECTBO NWHCTUTYTam

\.




NMMnpamupa Macnoy u ypoBHHU
B3auMoOeucTBud c OpeHOoMm

bpeHa = ngeornorus, K KOTOPON A Xo4y
npuHaanexarb

MorpebHocTb B yBaXeHnn
(CamoyBaxenve,
OOWECTEEHHOR NONOXKEHe 1 T.A.)

bpeHa = noaeHTudnkauma Moero «si»

bpeHa = aMOUNOHAarbHbIN OMbIT

Oaummanmpeouom
( Muwa, Boga, xunbe, OfexAa, BOCNPOU3BOACTBO PO W T.A.)

bpeHa = yHKUMOHAasTbHbIW MOMOLLHUK




@
Q
I
3
S
O
=
=
I
@
Q.
O




Y10 Takoe b mM3HecC?

«UEeHHOCT
‘ b»

$$5

BU3HEC - camocToaTenbHasi, ocyllecTerngemMmasi Ha CBOU PUCK
OeATENbLHOCTb, HanpaBreHHas Ha CUCTeMaTUYECKOE NONyYeHUE NPUbLINK
OT NONb30BaHNA UMYLLLIECTBOM U/UNKN HEMaTepuaribHbIMMU aKTUBaMU,
NnpoAaXu ToBapoB, BbINONMTHEHUS paboT unu okasaHusa ycnyr (Wikipedia)



YpOBHU cTpaTernm B OusHece

BN131Vd1D OdHENY

OnpepeneHne
Mwuccusa, BugeHme NHOYCTPUN U
PbIHKOB

OnpegenexHune Llenouka co3gaHus
Ou3Hec mogenen LLeHHOCTH

PYHKUNOHAJIbHAA (MAPKETUHIOBAA) CTPATEI A

[MpoaykTbl/ycnyrm Ounctpubyumsa LieHa KoMMyHuKauma
Product Place Price Promotion




YTto Takoe OM3Hec moaens?

bu3Hec- Mogens KOMnaHuUM — 3TO CNOco0O, KOTOPbLIN KOMMaHUS
NCNonb3yeT ANg co3aaHnsA LLeHHOCTU U NMOoJTy4YeHUs npubbInu.

KntoyeBble anemMeHTbl OM3Hec moaenu:

* LIEHHOCTb AN BHELUHUX KNTMEHTOB, KOTOPYIO Npeanaraet KoMnaHus
Ha OCHOBE CBOWX MPOAYKTOB M yCNnyr

e Lenoyka co3gaHus 3ToM LeHHOCTU, BKMoYaroLwas nocTaBLUNKOB U
LeneBbIX KITMEHTOB

* daKTWMBbl, KOTOPblE KOMMNaHNA UCMOJIb3YyeET AMNAd CoO34aHUA LEHHOCTU

« (MHaHcoBasi MOENb KOMMNaHUK, onpeaenatoLLas, Kak CTPYKTypy
3aTtpart, Tak 1 cnocobbl Nony4YeHns NpUbLINN.

McTouHuK: H. Chesbrough, 2006



BCcnomMmorarteribHasd

OCHOBHas
AeATesNibHOCTb

Value chain
Llenoyka co3gaHuns LeHHOCTeN

NHdpacTpykTypa kKomnaHuu
YnpaBneHue TpyaoBbIMU pecypcamu

TexHonornyeckme paspadboTku (MHHoBaLUMK, R&D, NPD)

AeATenbHOCTb

MaTepmaano-TeXqueCKoe CHabxeHue

Nexoasawm

o MapKeTuHr

Bxoasive Onepauuu

MOCTaBKU (Mpon3BoaACTBO) N npoaaxu
MOCTaBKU

NcTo4dHuK: Michael Porter, 1985



Value chain KOMNaHuu
B KOHTEKCTE pPbIHKa

Supplier Channel Customer
Value Chains Value Chains Value Chains

Organizations
Value Chain

.
Yy
JUC




BCnomMmorartesibHad

OCHOBHasA

Value chain
Ha npuMepe Wordshop Academy

NHdpacTpykTypa KomnaHuu

YnpaBneHue TpyaoBbIMU pecypcamm

TexHonornyeckme paspaboTku (MHHoBauuu, R&D, NPD)

AeATernnbHOCTb

MaTepnanbHO-TEXHUYECKOE CHabXeHne
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8 Nexooawm

=2 Bxopsauwue Onepauum g' 4 MapkeTuHr Obcenyxu-

=3 1oCTaBKM (NponasoacTBo) W Npoaaxu BaHue

© NOCTaBKN
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HoroBopeHHocTn ¢ PaspaboTtka Habop Ypoku [Noppepxka

npenofaBaTensiMm  aBTOPCKMX CTYAEHTOB BbicTynnexun CTYAEHTOB U
KYpCOB U1 Ypoku A KOHCynbTaum
ypOKOB NHTepBbIO n

Peknama
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“NockonbKy uenb nodoro busHeca — 3To
npuBrie4eHue cBoero norpeoburtens, y
NIIO00U KOMMNMaHUU eCTb ABe U TONbKO ABe
OCHOBHbI€ (PYHKLUUN: MAPKETUHT U
MHHoBauun. MapkeTUHr ¥ UHHoBaLuun
co3aaloT pe3ynbraT. Bce octanbHoOe — 3TO
N30epPXKN.”

Drucker 1954



brand debate

Argue, bicker, squabble or just give us a piece of your mind.

A previous debate...

Where do you start: brand strategy vs. business strategy

The brand strategy drives

the business plan

The reality is that many business
strategies do not find a customer willing
to buy the product or service. Pushing a
product down the throat of the consumer is
not rational decision-making. Only the positioning
process can direct the company’s fire power to its

target. Thinking otherwise creates waste, which reduces
shareholder's value. Brand strategy must come first.

Business strategy

must come first

No branding strategy can thrive
without a business plan to set

its objectives. The heart of the
business plan is a valid business
model and strong competencies
and capabilities that will create
value. Business strategy must
come first, as it most often does.



MecTo cTpaTernm opeHaa B
cTpaTervm opraHmsauum

BPEHO CTPATEIMNA
BN131Vd10 OD3dHENYG
OMUERETE T OnpeneneHne Llenoyka cosgaHus
Mwuccusa, Buaenumne NHAOYCTPUN U PEA < A
DbIHKOB Oun3Hec mogenen LIeHHOCTU

BEPEHO CTPATEINA

OYHKUNOHAJIbHAA (MAPKETUHIOBAA) CTPATEI A

[MpoaykTbl/ycnyrm Anctpubyums LleHa KoMmMyHuKauus
Product Place Price Promotion




JKocucrtema bpeHaa, ousHeca m
KyNnbTypbl




YTO TaKoe
no3nuynoHnpoBaHue?



[To3numoHmnpoBaHue:
onpeAaerieHuUs

«OnpeneneHne 4YeTkoro obpasa npenrioXXeHUs KOMNaHUu, KOTopbIN
Obl 3aHAN 0c000e MecTo B CO3HaHUU LeneBoro pbiHKa»
Al Ries u Jack Trout

«MO3ULNS B CO3HAHUN NOTPEOUTEN S, KOTOPYIO 3aHMMaeT opeHa
OTHOCUTENIbHO KOHKYPEHTOB B 3HAa4YMMbIX AJiS1 NoTpebuTtens

XapaKkTepucTuKax»



2 BaXXHbIX clleaCcTBUSA

1. MNMo3nunoHnpoBaHue cyllecTByeT B 06f1acT BOCNpPUATUA, a HE B
o6GnacTn o0 bLEeKTUBHbLIX (paKTOB.

— WMeHHO N03TOMy OHO MOXET U JOMMKHO ObITb UCMONb30BaHO
ANs BIUSAHUSA HAa BOCNPUATUE NOTPpeouTenemMm KOHKpPeTHOro
npoAykra.

2. nO3VILIVIOHVIpOBaHVIe He cyulecTtByeT B U30J1ALUNN — OHO OOJTXXHO
COOTHOCUTBLCSH C OHbIM O4HOro Unu donee KOHKYPEeHTOB.

— [lo npupopae cBoen 4enoBeK CKNOHEH K cpaBHeHUAM. [ns
Hero ecteCTBeHHO (hopMUpoBaTb BOCNPUATHE OOHOIO
Op3Hpa, COOTHOCA ero ¢ ApyrumMmu.

— Korga mbl roBOpUM, YTO Hall OpP3HA TAaKOU-TO, Mbl TaKXe
roBOpUM, 4YTO ero KoHKypeHT HE Takoun — u Hao60poT.



[To3nunoHnpoBaHUue n pabora namaTu

e MMoHATUE «NO3MLUOHMPOBaHME» NoApa3yMeBaeT, YTo OpeHA
«pasmeLlaeTcs» B NaMATM.

e IJTO NONOXeHne MOXHO U3MEHUTb nyTemMm nepegayvu
cooTBeTCTBYHOLWWLEero 3HaHus I10Tpe6I/ITel1 HO.

 3apada OpeHp cTpaTernv — onpenennTb, Kakasa «MO3nLUA»
oypeTt Ans Hero BbIrOAHOM MO OTHOLLUEHUIO K TOMY, YTO O cebe
COOOLL AT KOHKYPEHTDI.



[To3nunoHnpoBaHue n pabota
NamMAaTK

Memory schema — rpynna CBs3aHHbIX Mexay cCOO01 NOHATUN.

Soft Drinks
Colas / Non-Colas
Regular Colas Diet Colas
Fruit Sodas Root Beers
Flavored Colas

npOCTaFI memory schema Kateropum npoxnagnTternbHbiX HAaNUTKOB

[Tpupooa memory schema — OTHOCUTENbHAA N nepapxuyveckas.
Kaxxgbin 4enoBek MOXET CrpynnmMpoBaTh NOHATUSA 3TON memory
schema, cregys yonobHomy onsa ceds npuHumny:

Hanp., Kaxxgoe N3 NOHATUIA «Kona» N «He-Kona» MOXET
pa3nenaTbCa Ha «JTanT» U «He-NanT», Ha «C KopenHom» n «be3s
KobenHa» n 1.4.



Kak noBnuAaTb Ha memory schema?

“The Real Thing” ‘ “Not real?
Umutatop?”

“HoBoOe nokoneHue
BblOUpaert...”

“Ctapoe nokoneHue
BblOupaer...?”




“He TaKk yxe
0e3onacHo?”

“Be3onacHo”




[Tlo3anumnoHnpoBaHue NMeeT
OTHOLUEeHME KO BCEMY MapPKeTUHT-
MUKCY

NNCTPUNBYLNA

p O3MLIMOHNPOBAHKE

NMPOABVXXEHWNE

OVN3ANH
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2 NPUHUMNMANbHLIX pelueHun ons
doopmMmynmupoBaHus
NO3NLNOHNPOBAHUSA

1. PeleHMe 0 NO3ULMOHUPOBAHUN OTHOCUTESNILHO KaTeropum,
BbIOOP KaTeropmm n UICTOYHUKA busHeca

— category positioning decision

2. PeweHue o cogepxaHUM NO3NLUOHUPOBAHUSA
— positioning content decision
— OCHOBHbI€ UHCTPYMEHTbI:
* KapTbl BOCNPUATUA
* TOYKM OTIINYUA U TOUYKM NapuUuTeTa



1. Mo3numnoHnpoBaHue
OTHOCUTENbHO KaTeropumn

«Mo3anunmoHnpoBaHume B LLeHTpe
KaTteropum»
— bpeHa - «npoTOTUN KaTeropuny,
onpeaenseT CyTb Kateropmu B
BOCMPUATUM NOTpedutenen

«AdundpcpepeHumnpoBaHHoOe
NO3NLUOHUPOBaHUE»
— bpeHa oTnnYyaeTcsa OT OCHOBHbIX
UIrpPOKOB B KaTeropum




KnroyeBasa nges nosMmumoHnpoBaHus
B LLeHTpe KaTeropunm

e Noburtbcs, YTOOLI
norpedutenun Bnaenu Bawl
OpeHp B KayecTBe
nportoTuna Kateropuu (B
KpauHeM criy4yae — TaKkoro xe
Ka4yeCTBEHHOrO, KaK
CYLLEeCTBYHOLWUN NPOTOTHUN,
TOJIbKO MO Ffy4lUeun LueHe)

e [Ina aToro Hy>XeH Takowu
MapPKEeTUHI-MUKC, KOTOPbIN
chopmMmupyeT BoCcrnpusitue
BaLlero opeHaa Kak
AaroLlero Bce OCHOBHbIE
BbIroAbl, XapakTepHble Ans
Kateropum.



Koraa no3numoHnpoBaHue B LLEHTpeE
KaTeropmu 0eucTBUTENbHO
paboTaeT?

Xerox @)

e [luoHep, oCHOBaTEsIb KaTeropum

 BpeHAa - npuU3HaHHbLIV NUAep
KaTeropum

 BpeHa - «me too»: yoexaaeT
noTpebuTeneun B TOM, 4YTO Bbiroaa
OT ero CNonb30BaHUA
conocTtaBuMMa C nuaepom
(nmpepcTBO NO CTOUMMOCTMH)




KnrouyeBasa noes

andpdepeHUNpPOBaAHHOIO
NO3ULUOHNPOBaAHUSA

e Noburtbcs, YTOOLI LeneBast
ayauTopwus Bblaenuna sail
OpeHA B KaTeropum,
yBUOEB perieBaHTHOE U
YHUKaribHOe
npenmyLiecTBoO

e [1ns 3TOro Hy>XeH Takoun
MapPKEeTUHI-MUKC, KOTOPbIN
Oobl auddepeHuupoBan
Ball OpeHA OT KOHKYPEHTOB

12345678910 11R 1314




Korga andpdepeHumnpoBaHHoOe
Nno3nuMoHupoBaHue AeUCTBUTENbHO
paboTaeT?

 WUrpok, Bxoasiymm Ha
cchopMMpoBaBLUUUCA PbIHOK,
challenger

.
« Co34aHMe HULLW Ha LULMPOKOM GU[NNESS

PbiHKEe, cneunanucT ——— DRAUGHT ——

e OO6ocHOBaHMue NpeMnanbHOMN LeHbl VICHY

LABORATOIRES



Bce B 3TOM MUpe oTHOCUTENLHO...

e InddpepeHunpoBaHHOE NO3ULMOHNPOBaHUE
e[Mo3numMoHUpoBaHuMe B LIeHTpe KaTeropuu (nMoHep
KaTeropum)




2. PewweHue o cogepxaHuum
NO3ULUOHUPOBaAHUSA

* MNoTtpebutenbckas Bbiroga — Bceraa B LeHTpe noboro
NO3MLMOHNPOBaAHUSA, BHE 3aBUCMMOCTMU OT No3nuum 6paHaa
OTHOCUTESNIbHO KaTeropum.

 CopepxaHue NO3NLUMOHUPOBAHUSA = NOAOOP BbIrod, Ha KOTOPbIX
CTPOUTCSH NO3MLUOHNPOBaAHMUE.



ConepxxaHue ona opeHAaa,
NO3ULUOHUPYEMOrO B LLeHTpe
KaTeropvwl

1N NnpoTOTUNOB KaTeropmu: Ha OCHOBEe KNo4YeBOU BbIroAbl
KaTeropum.

 Takou OpeHA AOMKEH CTUMYSIMPOBaTbL CONMocTaBrieHue C
Apyrmmu bpeHgamMmu Ha OCHOBe NOoNyNsAPHOCTYU (ANA NnMaepos
KaTteropuu) unu onbita/3HaHUM (ANA NMTMOHEPOB KaTeropumn).

e LleHTpanbHO NO3NLMOHMPYEMbIe OpeHabl TUNa «me-too» TaKXkKe
3KCNJIyaTUPYHOT KJTHIOYEBYHO BbIrogy KaTeropum, Ho
CTUMYJIMPYIOT COMOCTABIIEHNE Ha OCHOBE LiEHbI.



N cHoBa Budweiser...

e EAMHCTBEHHOEe coaepKaHue
peknambl — npuTA3aHune Ha
KOPONEeBCKUUN TUTYN.

* B TO XXe BpeMsi KOHKYpeHUU s He
no3BOJNIAeT OpeHAY 3TUM
orpaHu4MBaTbCS:

* LNnfA ycuneHns no3mumn B
KayecTBe NPOTOTUMNA KaTeropuu,
Bud genaeTt akUeHT Ha KayecTBe,
WHrpeaueHTax, TwaTesfibHOCTH, C
KOTOpPOM ero Nnpou3BoOAAT U Nnp.




ConepxxaHue ona opeHAaa,
NO3ULUOHUPYEMOIO
andpdepeHUnpoBaHO

Yto ana atoro TpebyetcH?

1. cocCcTaBUTb HAOOP KOHKYPUPYHOLLUX OP3HAOB (C y4eTOM
BbIOpaHHOM cerMeHTauun!)

2. onpenenuTb NepcrnekTUBHbIE «Npobenbi» B «naHawadgTe
NO3MLUOHUPOBaAHUSA» (T.e. B memory schema noTpebuTtens)

3. AauddepeHUMaLma MoXeT OCHOBbIBaTbCA Ha:
* [MpoaykTax
e Ycnyrax
 KaHanax cObITa
* MMoTpebuTensax
* UMunaxe



YTO TaKoe «KapTa BOCNPUATUA»?

e Busyanusauma «memory schema» noTpeduTenen ¢ TOYKU 3peHus
BOCNPUATUA KOHKYPEHTHbIX anbTepHaTUB Ha PbiHKe

* [polue roBops, «pPbIHOK rasamMu noTpedouTenem»

 Kak npaBuno, npeacraBnsieTcs B Buae nepecevyeHns AByx oceum,
roe Kaxaasi U3 ocev — 3HaYMMbIn Kputepumn anddepeHumaumnm
MeXxay npensioXkeHUSMM Ha PblIHKe

¢ KaprI BoCNnpuaTnd MOXHO NoJsiy4ymMTb C NOMOLLbLIO
CTaTUCTUYECKOro aHasfinda uiim NnOCTPOnUTb IKCNEepPTHbIM NyTem



KapTa BocnpusaTnsa pbliHKa... HOCKOB

CaMOBbIpaxeH
ne

Ha kaxabin
OeHb

COOTBeTCTBME
HopMmam



KapTa BoCcnpuaTusa pbiHKa
a BTOCTpax @ L) U cv D 4 v, KauecTBO cepaica

LLnpoknin cnekTtp ycnyr
NHOouBMAOyanbHbIN NOAXOA K KaXXAOMY Krne

Anbga-cTpaxoBaHue

CoBpemMeHHast KomnaHus PY

NMpodgreccmnoHanbHaa KoMnaHus
Bbicokumn ypoBeHb cepBuUcA

,D,OCTyI'I Had, MaccoBad KOMMNaHUA

JInpepsbl pbiHKa

PeHeccaHc J'Imgep Ha pbIHKe
cTpaxoBaHue MHroccTpax 5U14p0|<a;| ceTb ohucos
|
BexnuBblli nepcoHan HapexHas komnaHus
INerko po3soHUTLCA @ apa [ | POCHO [ | PocroccTpax
Mpo3payHble ycrnoBus |
HACT @ KomnaHus ans meHs
Ypancu6 | H A
g 'Rorpecc Hega ® GLicTpas komneHcaLys

CraHpapT peseps 0

Pycckuin mup

Mpamoe cTpaxoBaHue

Yno6Hble npoueaypbl 3aknoYeHns

KOHTpaKTa [ocTynHble UeHbl

KomMnaHus ons My>4mH

CooTHOLLEHMEe LieHa/ka4yecTBO

COOTHOLLIEHXE LeHa-Ka4ecTBo

BepeTt Ha cebsa ohopmneHne ctpaxoBoro cnyyas

YecTHO oueHuBaeT yuiepb

all

Source: TNS segmentation, 2007,



KapTa Bocnpuatna marasmHoB AnA

0,4 WHauBmnayanbHbIA nogx
3aNH €COBaHHOCTb MNMepcoHarna
@ CneunannsmpoBaHHbI MarasmH
03 VHOovByAyanbHbIN NOAXOA K KaXO0My
Crapvii [t
C e p B M c €COBaHHOCTb TOProOBOroO NepcoHana
Boamox BO MHE Kak B nokynarene
0,2 HEl B HHJINYY
Bo3MoXHOCTL 3akasaTb ToBap, He BbIXOAs U3
Aoma/ocnca ° BO3MOXHOCTb MOMYY!;ib KOHCYIETALMIO
[ ] fipogasua
BO3MOXHOCTb MEpeHsTh roToBbIE MAEK Crnourantunia nsok/spmapka
0,1 An3aiina Hanuune MHTEPECHbIX TOBapOB, MaTepuanos, - LUNPOKWit BBIBOP KOHKPETHOT
o x mectax® X pmﬂaﬂ I/IH(bOpMVIpOBaHHOCTl:‘:! » Envac .
Vi
C NMpoaBUHYTLIN TOPIOROTO NePOONES g Orcyrorame ovepeneh deweBo
o /// 9710 142150 noceLualor T&KI/Ie Xe Nk
a I
7 o 7 /
. ¢opmar o oyl f ,
X i cainT B U — 1 , fopapa , .‘vV,uo6Ho pobuparbes
“ OpOoLLUNI cauT B HT:epnc.c pomed o o - . ¥ : :
[oTOBbIE NOEU R
p,msaMHa MpusiTHasi o6CcTaHoBKa, ~MIeHve A ¥ enyy y
marasvHa ® () Eg/yue/mp
SiggyaMepieRr — ~ = —====-=-c—c===== < .
Bo3MOXHOCTb Mony4eHus NoTpebuTensckoro [ © v & Racovama ~— ~ B EE L
01 KpeauTa B TOpProsom Touke Hanuume cknpok u cneumarnbHbix
-Y, npeanoxeHun ]
P LleHa/ka4yecTBO
6 {1e LeHa/ka4yecTBo
'DOBEHb LeH
Bnu3ocTb Apyrux marasnHoB (Hanpumvep,
npoaykTbl, ogexaa 1 T.4.)
-0,2 [ J
Jlerko NpUNapKoBaTLCSt Hanuune ToBapoB pasHbIX OTAENOB MoA
@ o[HOV KpbILLEN (CaHTEXHUKA, KYXHS, AeKop
cTporimaTepuarnsl 1 T.n.)
03 HaHMHMep83HHXTOBapOBHOﬂ
0. O[HOW KPbILLEN, Nerko | Ipsos iR
-0,6 -0,4 0,2 0,4 0,6 0

npunapkoBaTbCca



CopepxxaHue ona 6peHAaa,
NO3ULNOHNPYEMOTIO
anddepeHUnpoBaHoO

Kputepuun pna puddepeHumaumm oonXKHbl ObITb:

 3Ha4YUMbIe Ansa noTpedutens

e CNnoOXHO Konupyemble
 [lpeBOCXOASALLMNE KOHKYPEHTOB
 Jlerko KOMMyHULUpPYEMbIE

* IpeaBocxuwarowime pa3BuTme pbiHKa
e locTynHble noTpedbutenam
 PeHTabenbHbIe AN KOMNAHUN



CopepxxaHue ona 6peHAaa,
NO3ULNOHNPYEMOTIO
andpdepeHUNpoOBaHO

Points-of-difference (PODs) Points-of-parity (POPs)

Touku oTnuumns Touku naputeTn

e [lpenmyLuecTBa, e [lpenmyLuecTBa,
accouunmpyromnecs c bpeHagom accouumpyroLmnecst c bpeHgom

e 3HaA4YMMbI U BaXKHbI AN e 3Ha4YMMbI U BaXKHbl AN
noTpebutenen noTpebutenen

* YHUKanNbHbI Ans opeHaga nnu e Accounmnpyrotcs n c dbpeHaom um
He TaK SIPKO BbIPaXXeHbl Y C KOHKYpEHTamu

KOHKYPEHTOB



Kputepun gna POD

NoTtpebutenu

e PeneBaHTHOCTb

e OTNUYNTENBLHOCTb
 lpaBaonogoOHOCTbL

KoMmnaHus

e OcywecTtBMMOCTb

* BO3MOXHOCTb KOMMYHULNPOBATb

e BO3MOXHOCTb A0NIFTOCPOYHOro pa3BUTUSA



Bo3Bpawasacb K HalWlMM HOCKaM...

CaMOBbIpaxeH
ne

Ha kaxabin
OeHb

COOTBeTCTBME
HopMmam



POP  POD HocKoB Monster Sock

ePoints-of-difference (PO
e TOUKM OTNNYUA

e CamoBbIpaxeHne ans
YepnaroLnin B4OXHOBE
KynbTypbl

TPUMa - AEP3KUN AN3aUH,
aTUBHbIX BUOOB CropTta U

ePoints-of-parity (POPs)
eTOUYKM napuTeTa
e 3aLLUUTHbIN CNOW ANA NATKN N NanbLEB (CnopT)
o« [blllawnmn» matepuan, Xsionok (Bce)
e LInpoknn Habop pasmepos (Bce)
*CpenHssa ueHa (crnopr)



brand positioning statement




Brand positioning statement (BPS)

e Positioning statement — 3TO cTpaTtern4eCKUm OKYMEHT, B KOTOPOM
YeTKO OTpaXeHo BuaeHue no3nLuMoHMpoOBaHUSA OpaHaa u
TOBaApOB, KOTOPbIe BbIMYCKAKTCA No4 3TUM OpaHAOM.

* Positioning statement — 3T0:
— HE peknamMHbIu cnoraH u

— HE tema kamnaHumun “

¢ nO3VIL|MOHVIpOBaHVIe nmMmeeT OTHOLWEeHWNe He TOJNIbKO K peK



Brand Positioning Statement (BPS)

PUHaNbHbLIN NPOAYKT aHann3a n pa3MbliLUTIeHUMN.

e CTpaTternyeckmm oOKYMEHT, KOTOPbIM Heobxoanmo
PYKOBOACTBOBAaTLCA NPU pa3padboTKe MapKeTUHr-MMKca.

« KombuHupyet B cebe pelueHUs No NO3MLUMOHNPOBAHUIO U
pewweHns No cerMeHTauum pbiHKa.

 OaHuM NpuHUUNBLI dOPMYNUPOBaAHUSA KaK AnA OpeHAa B Lenom,
TakK U ANA oTAeNbHbIX TOBapoOB Nnog, 3TMM 6peHaoM.



Kak doopmynupyetcs BPS?

Ona (uenneeast ayoumopusi u
nompebHocms) Haw (6peHOd) -
3TO (ornpedesieHUe Kameaopuu),
kKoTopas(bin) (point-of-difference)



Kak doopmynupyetcs BPS?

Ona monogbix napHen,
KOTOpble NIooAT
3KCTPUM MonsterSock -
3TO CNOPTUBHbLIE
HOCKM, KOTOpPbIE
OoTNnUnYaroTCcs
COBPEMEHHbIM,
AepP3KMM AN3auHOM Ha
OCHOBe
anbTepHaTUBHbIX
BUOOB cnopTa v




CMUCOK KHUI U AOMAaLLHSAS




HaBante nonpobyem?

* YyeHble pa3paboTanu n BHeagpunu TeXHoOnoruko Tenienoprauumn
YyenoBeka

 Ha pbIHOK BbIXOAUT HOBLIN OpeHA «Teleporter»
e MUcTOYHMK ODU3Heca: caMmoneThbl, noe3sna, aBToMooOUnNUu

¢ I'Ipo.quT: KaOMHKn ans Tenenoprtaumun, yCraHoBJiIeHHbIE B

KPYNHbIX ropoaax Mupa, MHTepakTUBHOE MEHI0 C BbIOOpOM
ropoaa, 3-ceKyHaHas Tenenopraums

Bxogsawme Onepauum Ncxooawm MapKkeTuHr O6cnyxun-

NMNOCTaBKK (Mpon3BoACTBO) € NoCTaBKH N npoaaxwu BaHne

lMponssoacTeo
YcTtaHoBka Onnata no y
MaTtepuansl KabBUHOK 1 OHnainH
KabWHOK B KapTouke
Ang Tenenop- OCHalleHue cnyx6a
LeHTpe BHYTPU
TaAUNOHHbIX KabnHoK NOAAEPXKKN
KPYMHbIX KabuHKn
KabuHOK Tenenopt yepes KabunHky

y ropooB Mvpa Peknama
TexHonornen




T TeleportationBooth!”

Ionsa Tex, KTo yacto
nyTewecTByeT,
Teleport - 3TO cnocob6
TenenopTauum,
KOTOpbIN 3a 3

CeKyHAbl AOCTaBUT
Tebs u3 nrbdoro
KpynHoro ropoaa

Mupa B nlobon gpyrom

ropoa

artist: Gabriel Caprav
class: 3D Computer Imaging
project: Product Relmagined




HaBante nonpobyem?

e Bawen KoOMnaHnu cTana AOCTYMNHa Ta XXe TeXHonorusa (renenoptT
YyesrioBeKa npu NPUKOCHOBEHUM K KOPOOOUKe pa3MmepoM € KyOuK
Pybuka B nto6oe MecTo, rae ecTb TaKas XXe Kopobouka)

 Bbl 4OMKHbI KOHKYPUPOBaTb C aDCONTIOTHLIM NIUAEPOM PbIHKA
Teleporter

 Kak no3amumoHupoBaTb HOBbIN OpeHA?

Hanuwwute POP n POD

NMpuaymanTte Ha3BaHue

HanuwwuTte BPS

Kak OypeT BbirnsagaeTb HOBasA KapTa BOCNPUATUA?



KHuru no cerogHsiLuHen Teme: OpeHAa
n ou3Hec

* Michael Porter, Competitive Strategy: Techniques for Analyzing Industries
and Competitors

* Kellogg on Branding, Kellogg School of Management

e Leslie de Chernatony, From Brand Vision to Brand Evaluation (second
edition)

 Marty Neumeier, The Brand Gap: How to Bridge the Distance Between
Business Strategy and Design

* www.brandchannel.com




KHUrn no cerogHsALWHEeN Teme:
No3nLUMoOHUpoOBaHue

Philip Kotler, Marketing Management, 11" Edition. Prentice Hall, 2002.

Al Ries and Jack Trout "Positioning: The Battle for Your Mind. The 20th Anniversary
Edition. New York. McGraw-Hill. Dec 2000

Rosenberg, K.E. and M.H. Blair (1994), “Observations: The Long and Short of
Persuasive Advertising,” Journal of Advertising Research, 34(4), 63-69.

Rossiter, J.R. and L. Percy (1997), Advertising Communications and Promotion
Management (2nd Ed.). New York: McGraw-Hill.




